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DISCLAIMERS
Forward-Looking Statements and Information
Certain information set forth in this Presentation contains forward-looking statements or forward-looking information under applicable securities legislation that involve substantial known
and unknown risks and uncertainties. These forward-looking statements or information are subject to numerous risks and uncertainties, certain of which are beyond the control of the
Company. Such forward-looking statements are based on current expectations, estimates and projections about JUMP’ industry, management beliefs and certain assumptions made by
management. Readers are cautioned that the factors and assumptions used in the preparation of such information, although considered reasonable at the time of preparation, may
prove to be imprecise or incorrect and, as such, undue reliance should not be placed on forward-looking statements or information. Forward-looking statements or information typically
contain statements with words such as “anticipate”, “believe”, “expect”, “plan”, “intend”, “estimate”, “propose”, “project”, “should”, “target”, “will”, “may”, “potential” or similar words
(including negative and grammatical variations) suggesting future outcomes or statements regarding an outlook. Forward-looking statements or information in this Presentation include,
but are not limited to, statements or information with respect to: the Transaction (including the completion thereof); the expected synergies resulting from the Transaction; regulatory
approval of the Transaction and the expected timing thereof; the anticipated performance of the Company’s operations; the Company’s plans to market, sell and distribute its products
and technologies; the Company’s business strategy and objectives, including international strategies and plans; expected demand for the Company’s products and services; the duration
and effects of COVID-19 and any other pandemics on the Company’s workforce, business, operations and financial condition; and other expectations, beliefs, plans, objectives,
assumptions, intentions or statements about future events or performance. Actual results, performance or achievements could differ materially from those expressed in, or implied by,
these forward-looking statements or information and, accordingly, no assurances can be given that any of the events anticipated by the forward-looking statements or information will
transpire or occur, or if any of them do, what benefits the Company will derive therefrom. In addition to other factors and assumptions which may be identified in this Presentation,
assumptions have been made regarding, among other things: the anticipated benefits of the Transaction; the Company will succeed with its domestic and international expansion plans;
the duration of COVID-19 and the extent of its economic and social impact; the impact of competition from other industry participants; the ability to adequately protect the Company’s
intellectual property and trade secrets; the general stability of the economic and political environment in which the Company operates; the timely receipt of any required regulatory
approvals for the business plans of the Company; the ability of the Company to obtain qualified staff, equipment and services in a timely and cost efficient manner; the ability of the
Company to close the proposed private placement offerings of securities of the Company on the terms acceptable to the Company and to obtain future financing on acceptable terms;
anticipated costs of capital expenditures relating to the products and services of the Company; currency, foreign exchange and interest rates; the regulatory framework regarding taxes
and regulatory matters in the jurisdictions in which the Company operates; the success that the Company will have in developing its products and services and the results from such
products and services; that counterparties to material agreements will perform in a complete and timely manner; and that the Company will have sufficient capital to conduct its business
plan. Readers are cautioned that the foregoing list is not exhaustive of all factors and assumptions which have been used.
Forward-looking statements or information are based on current expectations, estimates and projections that involve substantial known and unknown risks and uncertainties which are
beyond the control of the Company and which could cause actual results to differ materially from those anticipated by the Company and described in the forward-looking statements or
information. Although the Company has attempted to identify important factors that could cause actual actions, events or results to differ materially from those described in the forwardlooking statements, there may be other factors that cause actions, events or results not to be as anticipated, estimated or intended. All subsequent forward-looking statements or
information, whether written or oral, attributable to the Company or persons acting on its behalf are expressly qualified in their entirety by these cautionary statements. Furthermore, the
forward-looking statements or information are made as at the date of this Presentation and unless required by law, the Company undertakes no obligation to update publicly any forwardlooking statements, whether as a result of new information, future events, or otherwise to reflect future events or circumstances or reflect the occurrence of unanticipated events.
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INTRODUCTION
Leveljump Healthcare Corp. (“JUMP”)
We are building a healthcare company with a focus on diagnostic imaging.

JUMP owns and operates Canadian Teleradiology Services, Inc. (“CTS”)
MRI, CT, US, Xray, Mammography are some of the common imaging tests that
patients require.
Many ailments, potential injuries, health discovers, and procedures are
diagnosed and/or treated with the help of diagnostic imaging.
Diagnostic imaging is a core pillar of healthcare treatment that with an ever
aging and growing population, coupled with our busy lifestyles, will continue to
grow in the years to come.
JUMP will focus on revenue growth of its existing businesses as well as new
opportunities within healthcare to expand our operations and increase
shareholder value.
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COMPANY & INDUSTRY HIGHLIGHTS
Addressing the Transforming Medical Imaging Market
• Global medical imaging market expected to reach US$48.6 billion by 2025(1)
• The growing digital health market is transforming the delivery of healthcare to Canadian patients

Innovative & Efficient Solutions
• Remote radiology reading, ease of workflow and integrating technology and client requirements to enhance patient care;
• Seeking out new opportunities within the diagnostic imaging marketplace
Organic Growth Underpinned By Established Hospital Client Base
• CTS has a 16+ year operating history, establishing itself as a leader in emergency room radiology services
• CTS will continue to expand, targeting markets across Canada and identify international countries that would benefit from our services
• CTS also plans to build and offer a day service for private clinics
Strong Financial Performance
• Existing positive cash flow from operations with clear path to margin growth
• CTS has had growth from 12-18% in each of the last three years
Experienced Management Team
• Proven team within the healthcare industry, with extensive experience leading growth-oriented projects
(1) Zion Market Research, Medical Imaging Market by Product (Nuclear Imaging Equipment, Computed Tomography Scanners, X-Ray Devices, Ultrasound Systems, Digital Imaging, and Magnetic Resonance Imaging) and by Application
(Diagnostics Center, Community Health Services, Hospitals, Research Institutes, Clinics, and Others): Global Industry Perspective, Comprehensive Analysis, and Forecast, 2016–2025 (May 2019)
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WHY DIAGNOSTIC IMAGING?
In addition to diagnostic imaging being one of the most important parts of a
strong healthcare system, other reasons to consider when in investing:
▶ Healthcare

is recession proof and diagnostic imaging is one of the most
important parts of patient care.

▶ Revenue

streams include government payments, leading to consistent flow
of funds and reduced AR times

▶ Unique

to the public markets, there are many healthcare companies, but
not with JUMP’s focus and operations

▶ Market

is ripe for consolidation of profitable companies

TSXV: JUMP

5

GROWTH:
AREAS OF FOCUS

•Expand current
Emergency room
service for hospitals
•Create day service for
private clinics

CTS

Acquisitions

•Identify and target
independent health
facilities (IHF’s)
•Build a national
chain of diagnostic
imaging clinics

Technology

•Seek distribution
rights for hardware
that disrupts the
imaging space,
•Software, AI and
other opportunities

Healthcare
Investments

•Investments within
other healthcare
companies
•Products or services
that offer sizeable
returns
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CURRENT OPERATIONS
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CORPORATE OVERVIEW
Meeting the healthcare demands
of the new world reality
CTS is a doctor to doctor (B2B) telehealth company with a 16+
year operating history, establishing itself as a leader in the
Canadian Teleradiology space.
CTS provides remote radiology services to hospitals and clinical
practices, on-call and may include 24 hours a day, 7 days a
week service.

▶ CTS provides client hospital with access to Canadian boardcertified radiologists, 60-minute turnaround time and easy
to use workflow.
▶ CTS radiologists and support staff provide emergency on-call
service, in a professional, effective and efficient manner.
▶ Specializes in MRI, CT, PET, US, NM, MAMMO, X-Ray and
BMD modalities
▶ Concentrated focus on emergency room care
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SOLUTION
 CTS provides Teleradiology Services to
Canadian hospitals and clinics to fill the
void of radiology shortages.

Work Flow
•
•
•
•

Patient arrives at clinic or hospital to take a scan (xray, CT, US, MRI)
Clinic or hospital sends scan to CTS
Radiologist logs into CTS server to view images and dictate a report
Report is transmitted back to hospital doctors where patient is located

 Teleradiology is the process of providing
remote off-site reading of radiology scans
such as CT, MRI, US and X-ray
 Hospital staff scan their emergency room
patients, then page the CTS radiologist on
call, who can then remotely view the images
via secured server, diagnose the patient
and provide a report back to the hospital

1

Patient

4

2a

Radiologist

Clinic

2b
OR

Hospital

 Providing solutions for remote communities,
overworked radiology groups in urban
centers, and emergency care.
3

CTS
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TELERADIOLOGY SERVICES
CTS can be used by any hospital or outpatient clinic,
working remotely and accessed worldwide
▶

CTS provides a cohesive dependable relationship between
radiologist, technologist and ER doctors.

▶

CTS’ contracts mainly provide service coverage on a 7 days week,
365 days a year basis creating a daily revenue stream

▶

Provides different reporting workflows offering the best solutions for
client hospitals

▶

Radiology reports are supplied via secure server and meet all
regulatory requirements.

▶

CTS service can be accessed from any healthcare facility that has
internet connection, making it ideal for global expansion. Providing
services to countries in need of Canadian board certified
radiologists.
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BUSINESS MODEL
▶ Multi-year

contracts featuring automatic renewals with hospitals and
medical clinics to provide Teleradiology services

▶ Hospitals

and medical clinics bill the insurance plans (e.g. OHIP)
certain fees per radiology scan, which varies according to the scans
being conducted

▶ Upon

receipt of payment from insurance plans, which occurs on
monthly basis, the hospitals and medical clinics remit fees to CTS

▶ Recurring

revenues, long lasting relationships

▶ Aggressive

growth strategy to dominate the marketplace
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IMAGING CENTER ACQUISITION STRATEGY
Acquire Independent
healthcare facilities.
“IHF”S”
•Purchase independent
Diagnostic Imaging Centers,
creating one National player

•Consolidate a segmented
industry that currently doesn’t’
have a national or large regional
presence.
•Identifying existing clinics that
offer strong revenue, profitability
and cash flows.

Identify Synergies
for maximum
earnings.

National Branding.

•Find efficiencies with
Radiologist reading, daily
operations, software systems,
buyside equipment and other
areas that increase profitability.

•National branding, building a
reputation based on value and
patient care.

•Maximize profitability by
streamlining administration

•Establish a name that referring
physicians can depend on,

•Maximize provincial fee codes
where applicable

•Think national, be involved locally
to continue community roots.

•Establish core principals for
professional patient care

•Create an image and environment
for staff that leads to success and
the best in patient care.
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ACQUISITION AND INVESTMENT GROWTH
JUMP is focused on growth through a variety of ways that include:
▶ Organic

growth from existing contracts

▶ Expanding

CTS service to more hospital emergency rooms, throughout
Canada and internationally

▶ Establish

a teleradiology group to provide service for understaffed
private diagnostic imaging clinics

▶ Acquisition

of private clinics (IHF’s) with a goal of creating a dominant
National provider of imaging services

▶ Technology,

finding new opportunities in both the hardware and
software space as it pertains to imaging
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MANAGEMENT & BOARD OF DIRECTORS

Mitch Geisler
CEO, Chairman

ROB LANDAU

JEFF STEVENS

CFO, Director

Director

Mitch has been the CEO of CTS since 2010 and has
overseen its operations and growth from $850,000 in
gross revenues to approximately $5.4 million in gross
revenues. Mitch is a seasoned entrepreneur in
multiple sectors including, healthcare, mining and
hospitality. Mitch has built companies from the
ground up and has extensive experience in operations
management and oversight. He has experience
implementing policies and procedures, directing
marketing and growth strategies, and providing
initiatives for long term corporate success. Mitch is a
graduate of York University where he earned a
Bachelor of Art degree in History.

Rob has been working as a consultant to CTS since
2009 and became its CFO in 2019. He has advised
on its operational growth and accounting matters. Rob
has many years of experience with corporate finance
and structuring, corporate accounting and auditing as
well as working with start-up companies. Rob has a
great ability to think outside the box to assist in
problem solving, securing funding and creating
structured corporate vision and focus. Rob has a
Bachelor of Commerce degree from the University of
Toronto specializing in Actuarial Science and
Corporate Finance.

Jeff is the CEO of Psyched Wellness, a Canadianbased health supplement company focused on the
distribution of functional mushroom and associated
consumer packaged goods. He is a seasoned capital
markets and deal structuring professional, who has
taken several companies public including Datametrex
AI Limited, Graph Blockchain, New Wave Esports, and
Psyched Wellness via reverse takeovers on various
Canadian stock exchanges and has advised on
numerous M&A opportunities. He has held both
senior officer and director roles with public companies
including: Co-Founder, President and COO of
Datametrex AI Limited, Interim CEO of Graph
Blockchain, Director of New Wave Esports and
Director of Global UAV Technologies.
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BOARD CONTINUED

SANDRA J. HALL

Michael Newman

Director

Director

Sandra Hall has provided financial, administrative and executive services to numerous
publicly traded companies independently since 1996 ranging from President of EnerNorth
Industries Inc., an American Stock Exchange listed company, to secretary and director of
TSX-V Canadian Capital Pool companies Good2Go Corp and Good2Go2 Corp. As such, Ms.
Hall has extensive practice in corporate secretarial, financial administration, and regulatory
and investor communications for public and private companies. Throughout her career, Ms.
Hall has also held various directorships and executive positions in reporting issuers
including: Corporate Secretary and Comptroller of Novicius Corp., President, of EnerNorth
Industries Inc, Secretary, Comptroller and Director of API Technologies Corp., Director of
TNK Resources, Special Committee Member and a Director of Quarry Oil & Gas Ltd, and a
director of Rally Energy Corp. Ms. Hall has a comprehensive understanding of financial
statements, accounting practices, audit committee responsibilities and reporting
requirements in Canada and the United States.

Michael is an entrepreneur with more than thirty-five years of
experience serving on the Boards of Directors of over twenty public
companies in various industries, from mining to real estate to
telecommunications.. He’s the founder and was the President and
CEO of InterRent REIT (IIP.UN-TSX) until his retirement in 2009. He has
participated on various board committees and been responsible for
raising growth capital for many of the companies on whose boards he
served. He is also a published author.
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ADVISORY BOARD
We have established an advisory board with proven leaders to
assist in the following areas:
▶ Help

to identify acquisition targets

▶ Reach

out to potential acquisitions for initial calls to determine interest

▶ Assist

in the diligence process,

▶ Help

determine valuations and deal structures

▶ Assist

in future corporate financings

▶ Other

areas that help grow the company or special situations as
management or the board of directors may require
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ADVISORY BOARD

GARY PRIHAR

LOWELL KAMIN

Advisor

Advisor

Mr. Prihar Brings Extensive Health Care Experience to Spearhead Advanced
Training in Outreach, Telemedicine, and Expansive Growth Strategies

Lowell has over 25 years of Capital Markets experience at Canadian and Global
Investment Banks. Lowell has completed equity and debt financings for a broad range
of public and private Canadian & U.S. companies.

Bringing comprehensive and advanced industry knowledge to the
organization, with the critical lens of CPA and CA designations, Mr. Prihar’s
experience empowers management with an intimate understanding of the
dynamics that create a platform for highly successful interactions between
provider and recipient.

Lowell worked in Institutional Equity Sales at Scotia Capital & Bank of America Merrill
Lynch in Toronto and New York. Prior to that, Lowell was an Investment Advisor at
Scotia McLeod in Toronto where he helped start what is now Private Client Wealth
Management.

Prior to being appointed to the advisory board, Gary Prihar’s track record
shows a legacy of commitment to strategic growth, with hallmarks of
industry leadership and collaboration, including the President and CoFounder of Move Health & Wellness.

Lowell is Experienced at Securities Analysis, Asset Management, Investment Banking,
Raising Capital, Leadership & has a unique understanding of Capital Markets, Small
to Medium Enterprises & Real Estate both public and private. Lowell's Private Market
Real Estate knowledge comes from growing up in his family’s real estate business
which included owning Mostport Park from 1966 to 1998.
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CORPORATE STRUCTURE
Amount

Value/Price

Common Shares

40,364,000

Warrants

10,467,178

$5,152,478

Options

3,465,000

$1,559,250

313,218

$156,609

54,609,796

**All as of Dec 14,2020

Broker Warrants
Fully Diluted
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CONTACT INFORMATION
Leveljump Healthcare Corp.
#304-85 Scarsdale Rd.
Toronto, ON, Canada M3B 2R2
www.leveljumphealthcare.com
E: info@leveljumphealthcare.com
T: 1-877-722-6965

